Q4 2021 BUSINESS UPDATE & FINANCIAL
RESULTS
March 29, 2022

POSITIONED TO DELIVER INNOVATIVE TREATMENTS
FOR PATIENTS WITH INFECTIOUS DISEASES

Safe Harbor and Disclaimer
Any statements in this presentation about future expectations, plans and prospects for Nabriva Therapeutics, including but not limited to statements about its ability to
successfully commercialize XENLETA for the treatment of CABP, including the availability of and ease of access to XENLETA through major U.S. specialty distributors,
marketing exclusivity and patent protection for XENLETA, the distribution and promotion of SIVEXTRO for the treatment of ABSSSI, the development of CONTEPO for
Complicated Urinary Tract Infections (cUTI), the expansion of its commercial sales force, the clinical utility of XENLETA for CABP, SIVEXTRO for ABSSSI and of CONTEPO for
cUTI, plans for and timing of the review of regulatory filings for CONTEPO, efforts to bring CONTEPO to market, the market opportunity for and the potential market acceptance
of XENLETA for CABP, SIVEXTRO for ABSSSI and CONTEPO for cUTI, the development of XENLETA and CONTEPO for additional indications, the development of additional
formulations of XENLETA and CONTEPO, plans for evaluating busines development and in-licensing opportunities; plans for making lefamulin available in jurisdictions outside
of the United States, plans for regulatory filings for XENLETA in China, expansion of managed care coverage for XENLETA, plans to pursue research and development of other
product candidates, expectations regarding the ability of customers to satisfy demand for XENLETA with their existing inventory, expectations regarding the impact of the
business interruptions resulting from COVID-19 on its business, the sufficiency of Nabriva Therapeutics’ existing cash resources and its expectations regarding anticipated
revenues from product sales and how far into the future its existing cash resources will fund its ongoing operations and other statements containing the words “anticipate,”
“believe,” “estimate,” “expect,” “intend,” “may,” “plan,” “predict,” “project,” “target,” “potential,” “likely,” “will,” “would,” “could,” “should,” “continue,” and similar expressions,
constitute forward-looking statements within the meaning of The Private Securities Litigation Reform Act of 1995. Actual results may differ materially from those indicated by
such forward-looking statements as a result of various important factors, including: Nabriva Therapeutics’ ability to successfully implement its commercialization plans for
XENLETA and SIVEXTRO and whether market demand for XENLETA and SIVEXTRO is consistent with its expectations, Nabriva Therapeutics’ ability to build and maintain a
sales force for XENLETA and SIVEXTRO, the content and timing of decisions made by the U.S. Food and Drug Administration and other regulatory authorities, the uncertainties
inherent in the initiation and conduct of clinical trials, availability and timing of data from clinical trials, whether results of early clinical trials or studies in different disease
indications will be indicative of the results of ongoing or future trials, uncertainties associated with regulatory review of clinical trials and applications for marketing approvals,
the availability or commercial potential of CONTEPO for the treatment of cUTI, the extent of business interruptions resulting from the infection causing the COVID-19 outbreak
or similar public health crises, the ability to retain and hire key personnel, the availability of adequate additional financing on acceptable terms or at all and such other important
factors as are set forth in Nabriva Therapeutics’ annual and quarterly reports and other filings on file with the U.S. Securities and Exchange Commission. In addition, the
forward-looking statements included in this presentation represent Nabriva Therapeutics’ views as of the date of this presentation. Nabriva Therapeutics anticipates that
subsequent events and developments will cause its views to change. However, while Nabriva Therapeutics may elect to update these forward-looking statements at some point
in the future, it specifically disclaims any obligation to do so. These forward-looking statements should not be relied upon as representing Nabriva Therapeutics’ views as of any
date subsequent to the date of this presentation.
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Q4 Financial Results and Business Update - Agenda
Business Update
Ted Schroeder, Chief Executive Officer

CONTEPO Update
Steve Gelone, President & Chief Operating Officer

Financial Review
Dan Dolan, Chief Financial Officer

Closing Remarks and Q&A
Ted Schroeder, Chief Executive Officer and Team
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2021 KEY ACCOMPLISHMENTS
Ted Schroeder, Chief Executive Officer
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2021 Established Foundation for Growth
Launched NBRV NDC of
SIVEXTRO in April 2021

Launched oral 10-count
Pack for XENLETA

Active SIVEXTRO Promotion
Driving TRx Growth

Partnered with Vizient Health
for XENLETA IV

Transitioned China Rights to
Sumitomo Pharmaceuticals
Lefamulin NDA accepted for
review in Mainland China

2021

Advanced XENLETA program
for Cystic Fibrosis

Published XENLETA
anti-inflammatory data in
PLOS ONE

• Strengthened Financial Position w/Hovione and Hercules Contract Amendments
• Extended Cash Runway well into Q4 2022
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BUSINESS UPDATE
Ted Schroeder, Chief Executive Officer
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Focus on Enhancing Shareholder Value
Solid Foundation with Potential Near-Term Catalysts
Future Catalysts

CONTEPO US:
~3M pts treated for suspected or confirmed MDR

XENLETA OUS
Royalty streams in EU, CAN, China, etc.
XENLETA LCM
Market potential for CF = ~$100M at peak

Solid Foundation

XENLETA US:
~2M potential adult CABP pts
SIVEXTRO US:
Fully funds commercial & partial G&A

Cash on Hand ~ $48M
Runway well into Q4 2022
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SIVEXTRO Quarterly TRx Trends
On target to achieve historical peak sales trends by mid-2022
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Pulmonology Specialists Have Positive Reactions to

®
XENLETA (lefamulin)

Key Take-away from Advisory Board: There is a need for new treatment options

Pulmonologists have positive impression of XENLETA:
(Advisory Board held in January 2022)

Recognized as a “go-to” alternative to a fluoroquinolone
Novel mechanism of action can overcome mechanisms of resistance which continues to grow
Broad coverage in respiratory-targeted pathogens for focused treatment in CABP

Clinical data support use as first line empiric oral monotherapy for both inpatient and outpatient use
Formulation and dosage allows for easy use in outpatient and transition of care settings
New data shows promise for added benefit with anti-inflammatory properties
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CONTEPO: Potential First-In-Class IV Antibiotic in the U.S.
Attractive Opportunity to Address Multi-Drug Resistance (MDR) Organisms

Key Issues & Opportunity
▪ Large unmet need in the United States in treating patients with infections caused by MDR organisms, with mortality increasing
▪ Increased resistance to carbapenems and other beta-lactams
▪ Increased resistance and safety concerns with fluoroquinolones
▪ Appropriate coverage of MDR organisms in empiric therapy for seriously ill patients is problematic
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CONTEPO Regulatory Update
Steve Gelone, President & Chief
Operating Officer
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Committed to Bringing CONTEPO to the US Market
Proactively managing a measured regulatory approach to ensure a favorable outcome

6-month NDA review cycle anticipated

COVID-related FDA
Travel Restriction
• Current backlog of ~50
NDA/ANDAs require onsite
inspections at foreign
manufacturers
• Agency recently communicated
foreign manufacturer inspections
to resume; prioritization currently
unclear

CMO Partners
• Ongoing quality assessment
of partners
• Potential Agency action
dates on other products may
prove informative

On-site inspection required by FDA
at partners in Italy & Spain for successful
completion of an NDA review and the
potential approval of CONTEPO

NDA Re-Submission
• Extension for resubmission
granted by FDA (new
deadline June 2023)
• Resubmission is predicated
on assuredness that the
Agency can complete onsite inspections during the
NDA review cycle

8.5 years of
regulatory
exclusivity begins
upon NDA approval

Financial Review
Dan Dolan, Chief Financial Officer
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Q4 21 Financial Highlights

• Total Revenues reached $9.3MM in Q4 2021

Top Line Growth

• ~8% sequential growth in net product sales versus Q3 2021

• Slower cash burn aligned with improved P&L

Operating Leverage

• Provides opportunities to invest in value creating initiatives

• $47.7MM in cash and cash equivalents at Dec 31, 2021

Cash Balance

• Cash runway extended well into Q4 2022
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Quarterly Operating Burn Continues to Improve

Operating cash burn

Highlights on Quarterly Cash Burn
•

Sivextro product sales contribute
to steady slowing of cash burn

•

Q1 includes one-time annual
payouts

•

Inventory purchases may cause
quarter over quarter fluctuations

•

Revised contract manufacturing
agreement for XENLETA showing
short-term benefits
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SIVEXTRO Provides Solid Foundation for Continued Growth
~8% increase in Net Product Sales in Q4 21 vs Q3 21

Highlights on Quarterly Results
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Net Product Revenue

Other Revenue

Continued sequential product
revenue growth

•

Infrastructure in place to support
stable operating spend in 2022
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Q4 and FY 2021 Financial Highlights
($000s), except per share amounts

3 Months Ended
31-Dec-21
$ 8,210

3 Months Ended
31-Dec-20
$-

12 Months Ended
31-Dec-21
$ 23,786

12 Months Ended
31-Dec-20
$-

$ 248
$ 8,458
$ 803
$ 9,261
$ (13,063)

$ 47
$ 47
$ 2,413
$ 2,460
$ (17,833)

$ (400)
$ 23,386
$ 5,509
$ 28,895
$ (49,450)

$ 108
$ 108
$ 4,919
$ 5,027
$ (69,484)

$ (0.24)

$ (1.11)

$ (1.14)

$ (5.41)

Net Cash Provided By (Used For)
Operating Activities

$ (6,118)

$ (13,364)

$ (59,557)

$ (71,331)

Cash & Cash Equivalents

$47,659

$41,359

Debt

$8,030

$7,727

SIVEXTRO Net Product Sales
XENLETA Net Product Sales
Total Net Product Sales
Other Revenue
Total Revenue
Net Income (Loss)
Net Income (Loss) Per Share
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Closing Remarks and Q&A
Ted Schroeder, Chief Executive Officer
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Focus on Enhancing Shareholder Value
Solid Foundation with Potential Near-Term Catalysts
Future Catalysts

CONTEPO US:
~3M pts treated for suspected or confirmed MDR

XENLETA OUS
Royalty streams in EU, CAN, China, etc.
XENLETA LCM
Market potential for CF = ~$100M at peak

Solid Foundation

XENLETA US:
~2M potential adult CABP pts
SIVEXTRO US:
Fully funds commercial & partial G&A

Cash on Hand ~ $48M
Runway well into Q4 2022
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Q&A
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