Q3 2020 FINANCIAL RESULTS & BUSINESS UPDATE
POSITIONED TO DELIVER
INNOVATIVE TREATMENTS FOR PATIENTS
WITH INFECTIOUS DISEASES

Safe Harbor and Disclaimer
Any statements in this presentation about future expectations, plans and prospects for Nabriva Therapeutics, including but not limited to statements about its ability to
successfully commercialize XENLETA for the treatment of CABP, including the availability of and ease of access to XENLETA through major U.S. specialty distributors,
marketing exclusivity and patent protection for XENLETA, the distribution and promotion of SIVEXTRO for the treatment of ABSSSI, the development of CONTEPO for
Complicated Urinary Tract Infections (cUTI), the expansion of its commercial sales force, the clinical utility of XENLETA for CABP, SIVEXTRO for ABSSSI and of CONTEPO for
cUTI, plans for and timing of the review of regulatory filings for CONTEPO, efforts to bring CONTEPO to market, the market opportunity for and the potential market acceptance
of XENLETA for CABP, SIVEXTRO for ABSSSI and CONTEPO for cUTI, the development of XENLETA and CONTEPO for additional indications, the development of additional
formulations of XENLETA and CONTEPO, plans for evaluating busines development and in-licensing opportunities; plans for making lefamulin available in jurisdictions outside
of the United States, plans for regulatory filings for XENLETA in China, expansion of managed care coverage for XENLETA, plans to pursue research and development of other
product candidates, expectations regarding the ability of customers to satisfy demand for XENLETA with their existing inventory, expectations regarding the impact of the
business interruptions resulting from COVID-19 on its business, the sufficiency of Nabriva Therapeutics’ existing cash resources and its expectations regarding anticipated
revenues from product sales and how far into the future its existing cash resources will fund its ongoing operations and other statements containing the words “anticipate,”
“believe,” “estimate,” “expect,” “intend,” “may,” “plan,” “predict,” “project,” “target,” “potential,” “likely,” “will,” “would,” “could,” “should,” “continue,” and similar expressions,
constitute forward-looking statements within the meaning of The Private Securities Litigation Reform Act of 1995. Actual results may differ materially from those indicated by
such forward-looking statements as a result of various important factors, including: Nabriva Therapeutics’ ability to successfully implement its commercialization plans for
XENLETA and SIVEXTRO and whether market demand for XENLETA and SIVEXTRO is consistent with its expectations, Nabriva Therapeutics’ ability to build and maintain a
sales force for XENLETA and SIVEXTRO, the content and timing of decisions made by the U.S. Food and Drug Administration and other regulatory authorities, the uncertainties
inherent in the initiation and conduct of clinical trials, availability and timing of data from clinical trials, whether results of early clinical trials or studies in different disease
indications will be indicative of the results of ongoing or future trials, uncertainties associated with regulatory review of clinical trials and applications for marketing approvals,
the availability or commercial potential of CONTEPO for the treatment of cUTI, the extent of business interruptions resulting from the infection causing the COVID-19 outbreak
or similar public health crises, the ability to retain and hire key personnel, the availability of adequate additional financing on acceptable terms or at all and such other important
factors as are set forth in Nabriva Therapeutics’ annual and quarterly reports and other filings on file with the U.S. Securities and Exchange Commission. In addition, the
forward-looking statements included in this presentation represent Nabriva Therapeutics’ views as of the date of this presentation. Nabriva Therapeutics anticipates that
subsequent events and developments will cause its views to change. However, while Nabriva Therapeutics may elect to update these forward-looking statements at some point
in the future, it specifically disclaims any obligation to do so. These forward-looking statements should not be relied upon as representing Nabriva Therapeutics’ views as of any
date subsequent to the date of this presentation.
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Third Quarter 2020 Financial Results: Agenda
Business and Commercial Update
Ted Schroeder, Chief Executive Officer

Financial Review
Gary Sender, Chief Financial Officer

Closing Remarks and Q&A
Ted Schroeder, Chief Executive Officer and Team
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Business and Commercial Update
Ted Schroeder, Chief Executive Officer
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Nabriva’s Near Term Priorities
Broaden re-launch of Xenleta® and Sivextro® in the community and continue expanding our
already strong patient access
Progress discussions with potential European and other territorial partners for XENLETA
Resubmit Contepo™ NDA once FDA clarifies international plant inspection industry
guidance

Continue to evaluate business development and in-licensing opportunities
Thoughtfully manage balance sheet and expenses

* CONTEPO is an investigational drug candidate and has not received regulatory approval for any indication. Information provided in this slide is based on research and development performed to date.
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Nabriva Commercial Highlights
Executing on 2020 Priorities

✓

Deployed 15 reps in late September
with Amplity

✓

Targeted territory selection combined
with SIVEXTRO brand name
recognition has led to better than
expected physician access

✓

Planned expansion to 60 reps in the
field by end of November covering
7,800 HCPs

✓

Regulatory approvals received in
Europe and Canada

✓

Phase 3 study recruitment underway
in China and expected to be
completed in the next 2 to 3 quarters

✓

NDA filing by collaborator in China
expected in 12-18 months

Community
Re-Launch

2020
Priorities

Managed Care

✓

Managed care coverage of XENLETA
expands quarter-over-quarter with new
plans added

✓

As of the end of Q3, 92% of total
commercial lives have access to
XENLETA (compared to 87% in Q2)

✓

>74% of commercial lives are
unrestricted

XENLETA International
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XENLETA & SIVEXTRO: Synergies in the Community
Targeting Shared Prescribers to Optimize the Outpatient Opportunity
ABSSSI Patients Potential

CABP Patients Potential

~3.3MM

~2.0MM
A

Adult Patients

Primary Care Physicians

B

Adult Patients

Urgent Care Physicians

Podiatrists &
Dermatologists

Infectious Disease
Physicians

5% of the HCPs account for 50% of AB Prescriptions

Pulmonologists

C

A: Symphony Health a PRA Health Sciences company, estimated treatment courses, TRXs for 12 months ending June 2017
B: IQVIA: Community Market data analysis, 2018; Medical Claims (Dx) and Longitudinal Prescriptions Claims (LRx) Data | Retail, Mail Order, Long-Term Care, Projected. Data inclusive, October 2015 – September 2017;
C: IQVIA Xponent: 12 months thru May 2020
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Sales Force Deployment
60 Territory Footprint Expected to Efficiently Engage 7,800 Target Customers
Sales Force Profile:
• ~10 years community sales
experience
• Prior Antibiotic sales and
Specialty Pharmacy pullthrough expertise
• Extensive experience selling
in-person and optimizing
virtual engagements

IQVIA Sales alignment and targeting project for Nabriva, August 2020
Note: each color within the map represent individual sales territories
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Sales Force Deployment: Targeting 7,800 HCPs
Coverage: 60% Historical SIVEXTRO Prescribers and 57% Estimated XENLETA Prescribers

•
•
•

~130 HCP targets per territory
~7,800 HCPs in call plan
~3,900 HCPs are customers for both brands

Source: IQVIA XPONENT Prescription Data ending 9/25/2020
IQVIA territory analysis – 36 mos. prior SIVEXTRO Prescriptions and 12 mos. XENLETA Prescriptions
Pie Graphs represent prescribing in the past 13 months
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Phase I Sales Force Deployment
Encouraging Level of Initial Call Activity and HCP Reach

• Initial deployment in 15 geographies began in late September
– Nearly 3,300 calls delivered to date
– ~70% of customer interactions have been in-person vs. national trend of ~47% for PCP offices*

Phase II Deployment: Expanded to 60 reps

*Self reported Rep data; Nation Trend, IQVIA Market COVID-19 Market Tracker; October 2020
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Managed Care: Major Wins to Date
>241MM with XENLETA on Formulary and Further Expanding Coverage in Q4

92% of Total Commercial Lives have access to XENLETA

>74% Unrestricted

Covered (PA/ST)

Source: MMIT Data 10/5/20

Unrestricted

Payer/PBM

Status

Express Scripts PBM

Unrestricted

United Health Group

Unrestricted

Anthem, Inc.

Covered (PA/ST)

OptumRx

Unrestricted

Cigna Health Plan

Covered (PA/ST)

Department of Defense – TRICARE

Unrestricted

Aetna, Inc.

Unrestricted

Blue Cross Blue Shield Association Corporation

Unrestricted

Department of Veteran’s Affairs

Covered (PA/ST)

CVS

Unrestricted

Prime Therapeutics

Unrestricted

Humana (Effective 1/1/2021)

Unrestricted
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Significant Recent Market Access Wins for XENLETA:
Veterans Affairs and Health Trust
Commercial Coverage for XENLETA (IV & Oral) added to The Veterans Health Administration
effective immediately
• America’s largest integrated health care system - 9 Million enrollees
• Includes retiree services, treatment for service-related disabilities, older patients with chronic conditions
• VA formulary addition covers both inpatient and outpatient sites

Health Trust Purchasing Group added XENLETA (IV & Oral) to their National Contract effective
September 1, 2020
• Aligned membership model for the delivery of total spend management for customers
• Health Trust serves over 1,600 hospitals and health systems
• More than 43,000 other member locations: including ambulatory surgery centers, physician practices, long-term care and
alternate care sites
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Financial Review
Gary Sender, Chief Financial Officer
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Q3 20 – Financial Highlights
• Total revenue in Q3 = $1.3MM
• Primarily comprised of collaboration revenue, milestone payments, government grants and research premiums

• Overall spend consistent with prior quarter with decreased R&D spend offset by increased
commercial investments supporting re-launch efforts of XENLETA and SIVEXTRO
• Cash & short-term investments = $41.4MM as of September 30th
• Cash inflows of ~$5MM primarily from ATM, collaborations and proceeds from exercise of warrants
• Cash runway expected to fund operations substantially through Q1 21
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Income Statement – Q3 20 versus Q3 19
Third quarter highlights:
Three Months Ended,
September 30,
2019
2020

(in thousands)
Revenues
Product revenue, net
Collaboration revenue
Research premium and grant income
Operating expenses
Cost of revenue – product sales
Research and development
Selling, General and administrative
Total operating expenses
Loss from operations
Other income (expense)
Other income (expense), net
Interest income
Interest expense
Loss on Extinguishment of Debt
Loss before income taxes
Income tax (expense) benefit
Net loss

$

1,445
5,051
424

$

Change
3 months

(47)
616
722

$

(1,492)
(4,435)
298

(15)
(5,601)
(18,503)
(24,119)
(17,199)

(25)
(3,486)
(10,997)
(14,508)
(13,217)

(10)
2,115
7,506
9,611
3,982

(10)
94
(709)
(17,824)
29
(17,795)

450
5
(261)
(13,023)
72
(12,951)

460
(89)
448
4,801
43
4,844

• Revenues driven by collaborations and research
premiums/grant income offset by negative product
revenue due to a small returns from a mail order
specialty pharmacy
• Q3 2019 Revenue captured Sinovant transaction up
front payment and initial launch of XENLETA
• R&D expense lower due to decreased development
activities compared to the same period last year
• SG&A expense lower this quarter compared to prior
year as Q3 2019 was the XENLETA launch. SG&A
expenses will increase going forward in support of the
community sales efforts
• Interest expense reduced due to prepayment of
Hercules loan in Q1 2020
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Q3 20 Balance Sheet
Third Quarter Highlights:
• Cash and cash equivalents plus short term investments and restricted cash
equal $41.4MM
• Increase in inventory driven by supply purchases in accordance with
contractual obligations
• Changes in prepaids driven by inventory & insurance
As of
December 31, 2019
(in thousands)
Current assets
Cash and cash equivalents
Restricted cash
Short-term investments
Accounts receivable
Contract Asset
Inventory
Prepaid expenses

$

Non-current assets
Property, plant and equip.
Intangible assets, net
Other non-current assets

Total assets

86,019
392
175
2,744
682
1,158
91,170

As of
September 30, 2020

$

2,474
91
378
2,943
$

94,113

• Decrease in borrowings includes $30MM prepayment to Hercules

41,122
230
16
3,385
5,803
3,754
54,310

2,007
84
369
2,460
$

56,770

Current liabilities
Accounts payable
Accrued expenses and other cur. liab.
Non-current liabilities
Borrowings
Other non-current liabilities
Total liabilities

Stockholders' Equity
Common stock
Additional paid in capital
Accumulated other comp, income (loss)
Accumulated deficit
Total equity
Total liabilities and stockholders' equity

As of
December 31, 2019

As of
September 30, 2020

$

$

$

4,673
11,966

2,041
8,934

34,502
1,698
52,839

7,610
1,956
20,541

945
517,044
27
(476,742)
41,274
94,113

1,500
563,095
27
(528,393)
36,229
56,770

$
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CLOSING REMARKS AND Q&A
Ted Schroeder, Chief Executive Officer
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Nabriva: Looking to the future
Broaden re-launch of XENLETA and SIVEXTRO in the community and continue expanding our
already strong patient access

Progress discussions with potential European and other territorial partners for XENLETA
Resubmit CONTEPO NDA once FDA clarifies international plant inspection industry
guidance

Actively pursue business development and in-licensing opportunities
Advance our early-stage pipeline to address rare and serious diseases
Thoughtfully manage balance sheet and expenses

* CONTEPO is an investigational drug candidate and has not received regulatory approval for any indication. Information provided in this slide is based on research and development performed to date.
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